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Chapter 1
Introduction
It is estimated that approximately 250,000 people start businesses every year in the United States. Financing is often thought of as the real stumbling block for many entrepreneurs.
So the million dollar question becomes: How will I get the money to start my business?
Awareness is the key to start you off on your journey toward a solution. Knowing the questions you will be asked, understanding the obstacles that will be thrown down like gauntlets, challenging your every move, and being armed with information will provide you with the ammunition to succeed. I will “walk” you through the process I’ve learned from others and a few courses I charted myself.
I’ve read many interesting stories about people bootstrapping their business by using their personal credit cards. I’m sure you have heard or know someone who has done the same thing as well.
Using only your personal credit to finance a business can be risky business. If you max out your credit cards and some unforeseen event take place which requires obtaining additional finances, you will be rejected everywhere you go. You’re considered high risk and banks don’t lend to high risk Entrepreneurs, period. In addition, you don't want to have to ask Vito, Luigi's cousin, for a loan!
Short of having an armed associate accompanying me, the protective shield of a corporation was necessary. Without the benefits of a corporation, business owners are literally saying to their creditors, “If my business cannot pay its bills, please come after my home, bank accounts, car, jewelry, furniture, and all other personal assets to satisfy the debt.”
The legal services for arranging my corporation was relatively inexpensive. The tax ID and corporation registration cost less than $300.00. Indeed, it was also preferable to hiring someone named “Luigi”.
I had never heard of business credit and once I did I began to take baby steps toward building a powerful business credit score. While working on my business idea I also worked full time consulting. It was challenging, the road filled with potholes and blind alleys, so fortunately I made the decision to keep a salary coming in as I pursued my business dream.
Don’t quit your day job just yet! After all, building business credit requires you to spend money, and depending upon your business model, perhaps lots of it. You will need to make purchases that your business needs and the vendors will report your payment history to the business bureaus, thereby establishing your business credit history.
It is important to start strong, pay invoices on time, and develop good relationships right from the get go.
Finally, if you have someone named “Luigi” in your entourage, I would strongly suggest a corporation for protection.
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Starting from scratch
I remember it as clearly as today. It was a cold winter evening in January 2005 when the idea hit me like a ray of light penetrating the dark skies.
I was at a friend’s house for a very brief visit; the idea had come from her. By the time I walked about seven blocks back to my home, I knew I was going to start a business working from home. My step picked up as I affirmed to no one in particular or perhaps to everyone: “I am going to start my own business!” I also realized that I would be working from my own home and therefore needed to arrange my life accordingly.
My thoughts when I awoke the next morning were well ahead of me. I had visions of customers lined up on the internet anxious to purchase my product. I pictured me carting tons of money to the bank or overloading my PayPal account. All of this was fun; even a dyed in the wool New Yorker can see a rainbow once in a while. Thus I made it through the day by putting my big dreams aside as I answered the telephone in my soon-to- be-history day job.
Of course, my dreams were at this point very private. Anyone seeing the enormous smile on my face probably thought I was thinking about an exciting evening out on the town. New Yorkers like that type of entertainment, followed by a show. We attend the first nighters and still go out in spite of the variety of programs on television.
My experience with raising finances for my business has completely reshaped my outlook on life. It was a journey through unknown waters with many rocks, rapids and periods of drought. Sometimes the current carried me along and at other times I had to paddle like hell just to stay afloat. The good news is that I didn’t drown! I would like through this book to offer you a life jacket in the form of my experiences. Truly, each of us has our stopping point. You know, that "last straw" moment when you want to just “throw in the towel.” I have experienced those moments and I have pushed hard and traveled through them.
Please read on and gather strength from my encounters with red tape, unanswered questions, and dead ends.
Along the way you may stop and ask yourself; “Is it worth it?” Or, Do I really need business credit? If you do not have a definite affirmative answer to that question, this is the time to put our book down. True entrepreneurs have a need to be independent and will overcome any obstacle to achieve their success. History is filled with stories of the ones who failed and began again. Rarely do you read about the ones who gave up. I didn’t; will you?
Because you will be tested and your will must be forged in iron! Owning your own business is not for the weak, indecisive, or faint of heart. It is the hardest work you will ever do, but also the most rewarding and satisfying. And if you think it is risky and insecure owning your own business, then I invite you to observe the unemployment lines filled with those who thought they had secure life-long corporate jobs.
****
I have worked at numerous jobs over the years, from secretarial and customer service to collections. Little did I realize that these positions and my present one at the time (telephone sales rep) were simply providing me with the experience I needed to become Executive Director of my company. They were a part of a business plan I had not even conceived yet. Talk about being prepared, I had spent years in training, sort of on bivouac, for this major achievement.
Every job you have, including volunteer work and managing your home and family life, adds to your base of knowledge and experience. It is all valuable. Making your family budget, doing your personal taxes, balancing your check book, arranging travel, organizing tasks, are all skills that translate into the business world. Don't diminish your experience or downplay your skills.
In August of 2005 I became incorporated and received my documents in the mail. That very same month I handed in my resignation letter to my boss. Even without a hat to toss up in the air, I felt much like Mary Tyler Moore in her sitcom days, cheering myself on. “You’re gonna make it girl!”
Honestly, I had always thought that I would one day resign with the presentation of silver ear phones at least. But, I got a pizza party instead.
Initially, I had anticipated that my business would be up and running in about three or four months after quitting my job, which turned out to be a too rosy scenario. Several months passed by and I was still working on my business plan. It took me much longer to get launched than I had anticipated. Getting that ship in the water required getting my feet wet. I needed a navigation chart, wind in my sails, and I wanted a life boat or two on my journey. But it was turning out to be choppier waters than I had predicted.
Since that was the case, about six months after quitting my job, I went searching and eventually found consulting work. For me, it was perfect, with no long term commitments and I could leave that job whenever I wanted.
My ultimate aim was to work full time in my own business.
****
A credit forum
One evening while surfing the internet, I bumped into a website devoted exclusively to building business credit! The site was fascinating. Entrepreneurs would share their experiences applying for business credit. I began to look forward to logging onto this web site every evening, after work. The stories were absorbing as well as enlightening.
At the time, a lot of people were trying to get approved for Citibank business credit cards. This was in the year of 2005. Many reported that they had applied online and were instantly approved for $25,000. Wow! I couldn’t wait to give it a go.
After arriving home from work one evening, I went to the site to login as usual, but for some reason this time around I was not able to login. Many days went by and I still could not login. Days turned into weeks, and later I learned that the server had crashed and that they were working to have the server restored. Every week I would check to see if the server had been restored. This particular forum never came back up.
How disappointing it was not having access to this forum any longer. I felt like I had lost touch with friends and had suddenly been shut out of some inside circle of information, back into the dark. This was the beginning of my education regarding the process of building business credit. Initially, I was aiming for about $50,000 financing for my business.
But with the assistance of that site my vision had been broaden.
Eventually, 50k seems like small potatoes to aim for and I started to think in terms of greater financial goals. I was thinking big time!
Choosing a Corporation or an LLC -
First, decide upon a name for your business. Put some serious thought into marketing, meet with a logo designer, do an online search to make sure the domain name is not taken. The name should be unique, memorable, and should clearly indicate what the business is about. Calling your business "Smith Brothers" doesn't tell anyone what you do. "Smith Brothers Furniture" does.
Secondly, you ask why you can't just be a "sole proprietor" or partner with your brother-in-law. Here's why: Unless you don the protective cover of a corporation (which is a separate legal entity from you personally) or an LLC (limited liability company), you are putting all of your personal assets (your car, your home, your savings, your first born child) at risk in the event of a law suit.
Which entity you choose will be based upon your own criteria, style of doing business, type of business, etc. There are many things to consider and you should do as much research as it takes to feel comfortable with your choice. This is important and should not be undertaken lightly.
C Corporation (or Standard Corporation): You will pay corporate income taxes and the reporting rules are stringent. What's worse is that monies left over and paid to you, as salary for example, will be taxed again when you file your personal income tax. You gotta love the government!
S Corporation: Income "passes through" the corporation to you and will be reported on your personal income tax, thereby bypassing the corporate income taxes. Reporting rules are formal and similar to a C Corp.
Example: You own a print shop. You do some research and find that a typical print shop manager should earn $35,000 and so you pay yourself accordingly. Your company's total earnings for the year are $60,000: $35,000 paid in salary and the remaining $25,000 paid as a distribution from the S corp. Your total employment tax would be $5,355 (15.3% of $35,0
In this example, if you were the proud owner of an LLC, you would be required to pay employment tax on the entire $60,000, which would be a staggering $9,180. In this case, having an S corporation provides a savings of $3,825 in employment tax.
LLC: You are considered self-employed with an LLC. You can distribute profits any way you see fit.
Example: Let’s say you and a business partner form an LLC. Your partner put $100,000 into the company for capital. You only contributed $25,000 but you perform 90% of the work. The two of you decide that you will share the profits equally, 50/50. As an LLC you could do that, but with the more stringent and formal regulations governing the operation of an S corporation, you could only take 25% of the profits while your partner would take the other 75%.
You can see how there are pros and cons in forming both types of legal entities.
Compared side-by-side:
S Corporation Limited Liability Company (LLC)
Liability Shield Yes Yes
Operating Control Officers-Board of Director Manager or member managed
Federal Taxes Pass thru Pass thru
Employment Taxes Payroll taxes on salary but not on Self-employment tax only on total net dividends to shareholders income
Ease of Operating Difficult-Legal formalities & rules Easy
For record keeping
Profit Sharing No Yes
Who can own Restrictions No restrictions
There is no one good answer, so do consult with a CPA or corporate attorney. Chances are very good, however, that an LLC will work just as well for you and not unduly complicate your life!
****
A Business Plan
If you haven't already done so, now would be a good time to write a business plan. If not for use in gaining business credit, then you will find it useful for providing a clear vision – Blueprint - that will keep you on track as you grow your business.
I had spent months working on a business plan. It really helped in planning my day to day activities, and in clarifying where I was going and how I was going to get there. And secondly, to use as a tool to get a business loan or Line of credit, or so I had thought. I’ve read many articles on the importance of preparing a business plan to get financing. So I complied.
However, nobody ever asked to see it. It turned out to be a tool strictly for my own use. I applied to five banks for loans or LOC. Most likely, 48k, 50k or 60k is considered small change, to lenders, especially when compared to the "big boys" requesting $500,000 or more from banks. Donald Trump had the right idea:
Go big. Be bold.
Coming up next
Would admitting that you’re a home-base business interfere
with your receiving business loans or Line of Credit?
Or
Will there be a limitation on the dollar amount lenders will approve your business since you work from home.
Straight forward answers next
Chapter 2
Moving Forward
Home sweet Home
A word here about home-based businesses, which are growing by leaps and bounds daily, not only in sheer numbers, but in credibility. Home-based businesses are gaining in popularity and are being widely recognized for their contributions to the national productivity picture. No longer thought of as part-time, hobbyist, or unprofessional, home-based businesses are now on the cutting edge of the business landscape.
My business is home-based and I have never tried to hide that fact. Even when Dun & Bradstreet called me for an interview to gain information about my company. I told them that I worked from a home office.
Let me stress the small distinction that I just made:
I don't WORK FROM HOME, which sounds like a hobby.
I operate my BUSINESS from a HOME OFFICE, which is professional, well equipped, and operate like any business, just in a more convenient, cost efficient, and pleasant environment.
Some entrepreneurs think that you will appear just too "small time" if you work from home and nobody is going to loan you a cent because of it, or what they will approve your business for will be miniscule. This has not been my experience. I have never had any problem acquiring credit because my business is home-based.
Your business credit, length of time in business, personal credit history, your yearly sales volume, and overall professionalism go a lot farther than your location.
Still, some entrepreneurs think they need to get a rental space or a suite number, etc, to try to fool lenders into believing that their business is not home-based. Folks, it’s not necessary.
****
To get started building your business credit
Here’s what you need to do:
Apply for your Corporation or LLC, this can be done online inexpensively
Apply for your Tax ID
Get your business telephone number
Call Verizon Foreign listing and have your number listed in directory service, also get listed with:Listyourself – allows you to publish your toll free 800
number, your VOIP or your cell phone number
Call 411 to verify your business is located in directory service
Open your business checking account
Create a professional looking website and set up the company email address
Your done for now. Don’t get too comfortable. There are lots more ahead.
Coming up next
Getting a DUNS number
Credit Builders - A service that can swiftly build your business credit
Dun & Bradstreet
A conversation with Dun & Bradstreet
After leaving work one day in January 2006, I called Dun & Bradstreet to make a purchase for a DUNS number. The customer service representative told me that my file would be incomplete with only the purchase of the DUNS number, and that I needed to purchase Credit Builders to complete my file. At the time, feeling that it was an unnecessary expense I decided against purchasing the service.
The charge for the DUNS number only was $99. After providing him with my credit card information, right then and there he gave me my number.
As the end of January 2006 approached, I rushed out and made my first purchase, setting up a net 30 account with U-line, which is a shipping supplies company.
In February, I made purchases with Nebs, Quill and Fedex-kinkos. U-line reported very fast and was the first trade line to appear on my business reports.
Net 30 accounts, by the way, are considered your ‘no Personal Guarantees’ accounts or no “PG” accounts that must be paid in full within 30 days. These accounts are usually your very first business trade lines, and are critical to establishing long term credit accounts and relationships. Manage them wisely!
****
After observing for a couple of months that I only had one trade line reporting on my Dun & Bradstreet business report, I decided to call back Dun & Bradstreet to purchase Credit Builders.
I thought that the accounts that I had already made purchases with, my Office Depot card, Nebs, Quill, Fedex-kinkos, could be used as credit references for the Credit Builders service.
The representative told me that my assumptions were wrong; these accounts automatically report to Dun & Bradstreet, every month. After a couple of months some of these accounts were not reporting.
“You need to provide me with references who normally do not report to Dun & Bradstreet, and those references must have a DUNS number as well, “she explained. “For example, your accountant, your attorney, an equipment leasing company, subscriptions service, your landlord, advertisers, etc.”
Four months later, I receive a Paydex 80 with four trade lines reporting. Then shortly after verifying payment history with the other references that I had submitted to Dun & Bradstreet for the Credit Builders service, about three weeks later, D&B completed their investigation of the four accounts that I had provided to them and my business credit report was updated, now showing 8 positive trade lines.
****
It has been observed that businesses with 5 accounts or less reporting, is considered having light business credit. What you want to do – your goal - is to eventually build up your business reports with between 7 to 10 accounts, with at least three of them showing over 90 days of positive payment history. This should be accomplished BEFORE applying for business credit cards.
If your Dun & Bradstreet business report is “light” with only a handful of accounts, like mine was showing only four accounts, the Credit Builders service can beef up your business reports by adding additional trade lines to your account. They can also add "age" by reporting the date when you first began service with the vendors, thereby making your company appear stronger and better established.
Now, please understand that there are entrepreneurs who have received their Paydex score without the need to purchase Credit Builders. Some will tell you that you can do it yourself because they have done it themselves. They will suggest that you “save yourself some money” and don’t purchase the Credit Builders service. And of course you can do it yourself. You can also make your own clothes, pull your own teeth, and repair your own automobile....get my drift? When a service that will save you tons of time and effort is very reasonably priced and professional, why not take advantage of it?
If you’re looking to speed things up and you have trade references that normally don’t report to Dun & Bradstreet, then paying for the Credit Builders service is well worth it, in my humble opinion.
For example: You have advertise with someone (let’s say a newspaper) for over a year and have paid them $2,000. However, the advertiser doesn’t report to Dun & Bradstreet and the company does have a DUNS number. This would be an excellent account for Credit Builders.
They would post the one year payment history to your Duns & Bradstreet business report which gives you age of a year and the high credit limit of $2,000.
This will only help your company get approval for higher lines of credit down the road.
Note: You’re already spending money with a person or company for products or services, however, that particular person or company doesn’t report to the business bureaus. In these instances it is in your best interest to have it reported by purchasing Credit Builders.
However, if you don’t have any trade references to provide to Dun & Bradstreet, then there is no benefit in purchasing Credit Builders. Doing it yourself is the only way to go.
Overview
You have established your Corporation or LLC. You also have your business Tax I.D or EIN (Employer Identification Number). Your business telephone number is listed In 411 directory service and finally you have opened a business checking account.
Let’s move on. You’re good to go.
****
Here’s what to do next
Call Dun & Bradstreet and pay for a DUNS number
Some will tell you to say you’re a contractor for the government in order to get it for free. Do the right thing. If you’re not a government contractor pay for the number. This is small stuff.
If you have trade references that don’t report to Dun & Bradstreet this is the
time to purchase Credit Builders
Apply for four net 30 accounts.
At this point it’s a waiting game.
You have to give your net 30 accounts time to age. Unfortunately, you will age too, but hopefully like a fine wine, not a stodgy old account!
Basically, what you will do is make a purchase with all four of your chosen
net 30 accounts each month and then pay the invoice in full at least 10 days
before the due date each month. This is establishing your track record. A mistake here can be rectified, but it will set you back months in terms of establishing credit.
You will continue this the second, third and into your fourth month as well.
After the second month check all three of your business reports, Dun & Bradstreet,
Experian and Equifax to make sure your net 30 accounts are reporting your positive
payment history. Follow up as necessary to make sure this payment history is
accurately reported. Anytime around your third, fourth sometimes the fifth month, you
should receive a Paydex 80 from Dun & Bradstreet.
Everybody celebrates once reaching this important milestone. Champagne anyone?
Below is a list of Net 30 accounts or trade accounts (no PG accounts)
To get you started.
Uline – Shipping supplies company www.uline.com ---1800 295-5510
Reliable – Office supplies company www.reliable.com 800 735 - 4000
Tech Depot – www.techdepot.com ---800 625-9866
Sears commercial- www.sears.com
Franklin Covey –www.franklincovey 800 819-1812
Rapid forms-www.rapidforms 800 257-8357
Grainger-Industrial supplies – www.grainer.com 800 323 - 0620
Gempler – Outdoors products – www.gempler.com 800 382-8473
Aramark uniform – Uniforms service – www.Aramark-uniform.com 800-3883300
Mens Wearhouse – Mens apparel – www.menswearhouse.com 800-851-6744
Intersate Batteries – www.interstatebatteries.com 866 842-5368
Deluxe checks – www.deluxechecks.com 800 328 0304
DHL- shipping - www.dhl-usa.com – 800 225-5345
Circuit city – www.circuitcity.com 800 - the city
Ready to work – posters shop www.readytowork.com
Global computers- hard & software - www.globalcomputers.com 800 446-9662
Quill – Office supplies company. www.quill.com 800 982 - 3400
Global Industrial-industrial supplies – www.globalindustrial.com 888 978-7759
Even though I had only been operating for a few months in business and had therefore built up only a few months of business credit history, I decided to jump in the water, you know, at least get my feet wet, and apply for a Citibank business credit card online. I was inspired to do this because of a business credit forum I’d been studying for several weeks. Many entrepreneurs were talking about how they gained instant approval for $25,000. I thought: Since I now have my Paydex 80, with four accounts reporting positive payment history, maybe I can get approved as well!
So, online I went. As I turned to my PC and feels a rush of adrenalin watching my computer screen saying “processing please wait”, I was hoping for an instant approval too. Instead, I got a message that stated: You will receive a letter in the mail in 7 to10 business days. Ugh!
Well, that definitely was no "instant approval." It appeared that I was declined.
The adrenaline seeped away, a reverse surge that left me feeling frustrated.
A couple of weeks later, I received the "decline" letter in the mail. Shucks!
Back to the drawing board . . .
They had pulled my Experian personal credit report showing that I’d had two late payments that were several years old. That was apparently the reason for the decline. Some members on the credit forum said that their personal credit report was not accessed.
Why had mine been? I thought, Oh! Well. I’ll just press forward with my plans.
In retrospect, I think my personal credit report was access because of the newness of my business. In addition, I only had four trade lines reporting credit history of $50 here, $72 there, $120 there, $68 there. This is a small time payment history, not impressive at all, and to top it off, under five months of age.
If I had looked objectively at the age of each account, I would have probably seen that two of these trade lines has a one-month payment history, another one had two months payment history, and the last one had three months of payment history.
No wonder they pulled my personal credit report.
Chapter 3
Stepping over stumbling blocks
About six months after being decline for a Citibank business credit card, I decided to try again. By that time I had eight positive trade lines reporting on my business reports, and over a year of business history, so I thought that I might be approved, based on my positive business credit. Once more they pulled my personal Experian credit report showing those old late payments.
Oh! Brother! Another Experian ding.
It was around this time that I began to imagine a personal vendetta between Experian and my business.
My business credit reports were never looked at. I had been wishing and hoping that if they did pulled a personal report again, that this time around they would pull Transunion or Equifax, which is blemish free.
No such luck.
****
An Eager Beaver
Many of us when starting out are eager beavers. We want everything, now! Now! Right now! So did I, when I first started out. After being declined for a Citibank business credit card for the second time around, I had the gumption to immediately go and apply for American Express “Business Line of credit”. And guess what happened? Yep! I was declined, and guess the reason why? Yep! Two old late payments. Guess what credit report they pulled? Right again: Experian.
"Thank you for your recent application for the American Express Business Line of Credit: We do value your desire to establish a relationship with us. We regret that we are unable to approve your request for the following reason(s):
Your consumer credit bureau score from Experian is too low
Your American Express Acquisition Risk Score is too high
Still, there was no stopping me; somebody is going to approve me. I then went ahead and apply for an MBNA Loan. (This loan is no longer available)
and guess what happen?...........
This is foolish, just blindly applying for credit, ignoring the fact that you do have a problem with one of your credit reports. Building up unnecessary inquiries. STOP! Get it fixed, before going further.
Coming up next
Can you really get 250k or more in business credit with bad personal credit?
I’ll answer that based on my personal experience
****
Stepping over Stumbling blocks
Can you really get up to 250k or more in business credit with bad personal credit?
I’ve read a great deal about companies saying how you can get up to 250k or more in business credit regardless of your personal credit.
This may be true with net 30 accounts and business store cards: Computer equipment companies, such as Dell, and other equipment companies, as well as certain leasing situations, and some entrepreneurs have gotten cars using their business credit only.
All very possible. So the answer is yes!
However, as far as getting cash, my personal credit reports were always accessed before a decision was rendered for approval. With the exception of two business credit cards, one of which is the Home Depot Mastercard, and the other is Key Bank Mastercard, which at the time I had applied did not check your personal credit reports. They only pulled your business credit reports and approved or declined you based on it.
Getting cash money dollar peso is a different animal. You would need at least two out of three of your personal credit reports to be in tip-top shape. We’re talking about at least 700, 720 and 750 would be ideal.
Beyond that information, your Debt to income ratio and Credit Utilization are factors taken into consideration before a decision is rendered. Be careful; we are paddling into the white water rapids. This will require careful maneuvering.
****
The next business credit card I had apply for was Home Depot Mastercard, I’d had my Paydex 80 for a few months with about eight accounts reporting, with 3 of those accounts having a payment history of over 90 days. I was approved over the telephone for six thousand dollars, after speaking with an underwriter.
Three months later I applied for the Home Depot business card and was approved for 4k. Several months later I called in for a credit line increase for my Home Depot business card and they asked me what I wanted. I told them 3k more; she left the phone briefly and came back and said she could give me and additional 6k, making my total credit line now $10,000.
This was magnificent, as they provided me with more than what I had asked for. Also, this would now be my largest trade line reporting on my business credit reports. I can only get larger amounts of credit from there!
It was terrific that I now had a substantial $10,000 limit now reporting on my business reports. I immediately went and purchased some tax deductible items for my home office. And, most importantly, I diligently made sure that I paid more than the minimum payment and well before the due date every month.
About a year of having my Home Depot Mastercard, I tried to get a credit line increase but was declined. The underwriter stated that she saw I had been only paying down debt, not making any purchases for the past several months. They wanted me to continue incurring debt and paying it off responsibly. I was advised to call back in three months. So, I went shopping!
Coming up next
Authorized user accounts, and how they can help boost your personal credit score
Stepping over stumbling blocks
A couple of times previously when I had applied for personal credit, one of the main reasons for the decline were because of limited personal credit history. If you’re in your thirties or forties and have a personal credit history of less than five years, that is considered light credit and your credit score will reflect that.
So to remedy this, my husband had a personal Sears card with over 10 years of perfect payment history. I asked him to add me to his Sears account as an authorized user; he obliged and added me to his card as an authorized user. Once the Sears account hit my personal credit reports with the 10 years of age, my credit score jumped between 30 to 50 points on all three reports. This is a common practice, and I have learned that many parents add their children onto their accounts helping them to build a strong credit history.
Over the last few years, there has been a lot of discussion about authorized user accounts. You had many businesses pop up offering you a way to purchase someone else’s good credit history as an authorized user. FICO got involved and said that they were creating a new model where authorized user accounts will have little effect on one’s personal credit score. As of this writing July 2009, authorized user accounts are still valid.
My personal credit score was roughly 670, 682, 690. After the authorized user account was added to my personal reports, all my scores jumped to the 700’s.
I decided to go on an application spree, applying for four different business credit cards all at the same time, one behind the other, online.
I applied for US Airways business card online and was instantly approved for 9k.
I applied for Quicken business card and was instantly approved online for 9k.
Chase business card approved me for 10k over the telephone.
Bank of America approved for 10k over the telephone
And finally, I applied with Advanta and was decline due to too many inquiries.
I had three inquiries on my Experian credit report at the time.
All in all though, a very successful day!
I had accumulated $38,000 in about 60 minutes, not bad.
For your information, after six months of using previous business credit cards and paying promptly to enlarge my “paying field”. I had zero balances and decided to call each company and request credit line increases.
Key Bank approved me for and additional $5,000, making my total line $9,000.
Discover business card services approved me for and additional $6,000, upgrading my credit line to $15,000.
American Express gave me an additional $6,000, making my credit line $15,000.
Another $17,000 in under an hour.
YES!
****
Coming up next
Bumpage - What is it? And how you can use it to rid yourself of excessive inquiries
Bmpage or “B”
In early 2007, I stumble upon another business credit forum which is spectacular, named creditboards.com. A member of this credit forum was explaining that she had constantly checked her credit reports (on a daily basis) to see if changes that she was expecting were actually being made on her credit report. She said that she noticed that her inquiries from TransUnion and Equifax would fall off.
If you have three or more inquiries on your credit report, many financial institutions will reject you for credit because of the number of inquiries.
Pulling one’s credit report daily in order to get the inquiries to fall off, is called Bumpage or “B”. To use Bumpage or “B” you have to get a tri-merge credit report from a vendor who allows daily pulls of your credit report. Some do, others don’t. I decided to be ambitious and applied for a tri-merge credit report with three different vendors for the purpose of Bumpage.
This only works with TransUnion and Equifax. I had ordered three tri-merged reports from three different vendors: American Express credit secure, Chase identity guard and Credit check total.
I began to pull each one once per day, that is three pulls daily. After about six weeks, I noticed that my TransUnion report that had four inquiries now had three, and Equifax that had five inquiries now had four inquiries. I continued to pull my credit reports until all the inquiries vanished. At which point I stop the daily pulls. This took about six weeks for me to accomplish.
After my mini-application spree resulting in 5 out of 6 approvals, I was content and done for now. I spent the next few weeks restarting Bumpage or “B” to get those excess inquiries off of my credit reports.
Equifax allows you to call them up on the phone and dispute the inquiries; they will do an investigation. Usually one or two days later the inquiries will be removed. Or while your doing “B” for transunion, it will also bump for Equifax.
Experian will not allow you to dispute any inquiries from your credit report, period. And there is no “Bumpage” with Experian.
Stepping over stumbling blocks
Fortified by my success, I went ahead and applied for the Frontier business credit card. With my heart skipping a beat watching the computer screen saying “processing please wait” I was overjoyed with an instant approval online for 12k.
Frontier and US Airways are from the same bank, now you cannot apply for both cards. Only one. After using both cards for several months a customer service representative called me and told me that she was closing my Frontier business credit card. This was because their current policy allows business owners to have only one of their business cards.
Overview
At this point your business is established with at least a 90 to 120 days payment history
with four or more accounts reporting. What you want to do is apply for 2 or 3 business store cards, but make sure that they are cards your business can use.
****
Here’s what to do next
Apply for two or three business store cards
Staples
Home depot commercial
Amazon
Office depot
Shell gas card
The five listed above are popular store cards. Choose the ones that will best meet your business needs, because you do need to use them.
Some Business store cards requires two years in business
such as Best Buy, so make sure you check before applying.
Stepping over stumbling blocks
Below is a list of business store cards to get started.
Office Depot – office supplies www.officedepot 800.go.depot
Staples – office supplies www.staples.com 800 378-2753
Amazon - online retail www.amazon.com 866 216-1072
Home Depot - www.homedepot.com 800 553-3199
Target - www.target.com 800 591-3869
Macy’s - www.macys.com
Exxon - www.exxon.com 800 903 9966
Texaco Gas Card – www.texaco.com
Shell Gas Card – www.shell.com
Lowes – Lowes.com
Dell’s computer equipment www.dell.com 800 www dell
Below requires two years in business before you can apply
Best buy – outlet center www.bestbuy.com 888 237-8289
Visit: http://www.smashwords.com/books/view/4025 to purchase this book to continue reading. Show the author you appreciate their work!