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Do you mean I can make money while I am still studying at school, college or university?
It’s absolutely true… you don’t have to wait until you leave school before you start making money. Lots and lots of people before you have done it and been very successful… while continuing their studies. Have a look at some of the Frequently Asked Questions in the back of this book.
And this book is not about getting a job at the local grocery store or fast food outlet, or even on the local paper round. Those activities are jobs; and while a job does pay you money and gives you a measure of security, it seldom leads to freedom.
Rather, a job leads to a kind of enslavement.
Don’t believe me? Ask around. Ask all the adults you know. Ask them a simple series of questions.
Do you like your work?
Are you paid what you are worth?
Does your work allow you to reach your full potential?
I am sure that you will find that a great many adults are not satisfied with their work. Some actually hate what they do, but they can see no way out. Others won’t tell you because they see that they are achieving the things they want in life, if ever so slowly.
If so many people are so unhappy in their jobs, why are they doing them?
Often, they feel trapped because:
It is all they know how to do.
They don’t have enough education to take them to a level where their skills might really shine.
The friends and family tell them that they are lucky to have a job and they should just put up with it and do the best they can.
The feel trapped by all the bills they face every month: the mortgage; school fees; groceries; the car repayments; the credit card; and so on. And so they feel unable to make the break.
Fear stops them setting up their own business.
In fact, I have seen a JOB described as Just Over Broke.
If it’s so bad, why do people stay in their jobs?
Because there is a perceived security in doing so. You turn up for work; you do a week’s work; and someone, somewhere, pays you for that week’s work. If you do that often enough, it becomes a very secure part of your life.
The advantage you have is that you are still (probably) at school, college or university. So you are unlikely to be working full time. You may already be working part time to help provide some income; but to do that you are probably giving up some of your weekends and a few of your evenings. And when it comes to exam time, you may feel like you are not able to give your best to your studies or your job.
So what’s the answer?
Find a way to earn your own money through your own enterprise.
That’s what this book is about; helping you realize that there could very well be opportunities just waiting for you, opportunities that return a lot more wealth than just a wage. And this leads to a very important point:
Wealth is NOT always measured in terms of money. Often, the experiences you gained, whether you are successful or not, are worth more than any money you earn along the way.
By running your own business, your own little empire, you will get to have a good hard look at yourself.
What sort of enterprise will you run?
What sort of profits will you demand?
How much are you willing to learn?
How hard are you willing to work?
Are you brave enough to ask for help when you need it?
How will you deal with success?
How will you deal with failure?
How will you deal with the idea that fires across your sleepy brain at 1:30 in the morning?
There are thousands of questions that will come up. The answer to each is as individual as you. While some answers are better than others, there are no right or wrong answers, unless you get to the wrong side of the law or of decent morality.
At no stage will this book encourage, or even suggest, acting immorally or illegally. Plenty of people have already done that and made fortunes in the process; and look at the state they have left the world in.
No. This book is about adding to the solutions, not adding to the problems.
So, let’s make a start. And we will, quite naturally, not start anywhere near the beginning.
Every day we see the power of young people as they work to change the world. We see them on the TV, in the newspapers and on the internet.
Are these people any different to you?
No.
They are just as passionate and just as committed as you.
They saw an opportunity and they ran with it.
They learned new things along the way, and they always looked to improve their message or their product.
These young people rock our world…
Are you ready to rock our world, too?
Did you pay for your copy of this e-Book? Or was it passed along to you?
Please make sure you paid for it.
The price has been deliberately kept low to make it affordable to you.
The information has been deliberately kept current and very good to make it useful to you.
The bonuses deliver far more than the cost of this e-Book, to give you excellent value.
This business is being run by a teenager who is helping to pay for her experience as a Rotary Exchange Student in Europe. Along the way, she will learn valuable lessons about being in business and about marketing. She will learn lessons that will help her to become part of the solution rather than adding to the problems of this world.
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It has been well said that nothing happens without first there being a dream. So let’s do a little dreaming. A dream is at the heart of every empire.
Did you know that it is possible for a 10-year old to start and run a successful business?
But how does a 10-year old know all they need to know when it comes to running a business?
She (or he) doesn’t. But what these young entrepreneurs do is this: As well as having a kick-ass business idea, one that really excites them, they make sure they have the contacts that can help them. For example, they make sure they know an accountant who makes sure the enterprise pays the taxes it is meant to pay, and that there is enough money left over to keep the business going.
They actively seek out mentors who they can turn to when they have questions.
If you come across a word you don’t understand, grab a dictionary and look it up. If it is underlined, I have put my definition in the back of this book.
This is called your business network, and we will look at that in more detail later.
But a 10-year old doesn’t have the time to run a business; they have to go to school.
Then a 10-year old does what any school child would do; he (or she) sets up a business that does not require their full time attention… and there will be many actual examples of this kind of business shown throughout this book.
So let’s start with a dream; because dreams become reality every day. Who knows what the future will bring? The only certainty is that the future is uncertain. It is so uncertain, that you are certain to be surprised a great many times in your life.
Your grandparents marveled at the first black and white televisions; what will you marvel at?
Somebody dreamed of a network of computers that could provide better communications between universities… and the Arpanet was born. From that dream, the internet was created; along with the World Wide Web and the information super-highway.
Somebody dreamed of a program that would make it possible to find what you were looking for on the World Wide Web… and search engines were created.
Somebody dreamed of a bookstore that had no walls and no door; a bookstore that was open 24/7; a bookstore that attracted customers from all around the world; a bookstore that sold books at a reasonable price and provided exceptional delivery. And Amazon came into existence.
Somebody else dreamed that they would be happy selling hand-made greeting cards, with their home-based business. And the business Heartsongs was born.
What is your dream?
Give yourself permission to dream.
Hugely successful author, Arthur C Clarke used to say: People see the world and say “what is”; I see the world and say “what if?” In other words, don’t see what is there, see what might be there.
Often the dream starts with frustration, with a problem. It may not be a problem you have, it may be a problem you see other people experiencing. From that problem, the seed of an idea is planted in your mind and a solution begins to grow.
If the soil of your mind is fertile; if you keep feeding it with knowledge gained from learning new things every day; if you, every day, take another step towards the realization of your dream; then you may, with fortune on your side, see you dream become reality in a business that you own and run… even while you are still at school.
You need to understand right here and right now that there will be plenty of ideas that just don’t work; there will be plenty of failures. So give yourself permission to fail. There will also be plenty of ideas that don’t work for you, but (somehow) work for somebody else.
It’s okay if an idea doesn’t work, because, when that happens, it is the idea that has failed and not you. You have grown through the experience. You have learned much, and you will take those lessons on to your next project. As far as you are concerned, just because an idea didn’t work, it doesn’t mean you have failed. It just means the idea didn’t work.
Thomas Edison invented the light globe, and his invention is probably providing the light by which you are reading this. Did you know that he reportedly tried over 10,000 different filaments to glow inside the light globe… he even tried cat hair! When asked about how he could take so many failures, Mr Edison is reported to have said: I haven’t had 10,000 failures, I have merely found 10,000 filaments that won’t work.
So dream. Dream big. Dream your dream.
Do you know the things that stop people achieving their dreams? Well, some of the main ones are:
1.We are scared of it failing.
2.We are scared of it working (yes, a lot of people are scared of success).
3.Our friends and family tell us it cannot be done; or that we are not the ones to do it.
4.A lack of knowledge about what we need to do next.
Yes, it does sound a little silly, but these fears are very real.
“You’re only young, you can’t run your own business.”
Says who? Someone who has never actually run their own business? Someone who has never been allowed to follow their own dream? Someone who has all but forgotten how to dream?
You know what? The young people of the world have boundless energy and enthusiasm. They are willing and able to give their dreams a try. It just takes a little courage. And along the way, they attract other energetic, passionate people.
But I haven’t got any money.
Not all businesses need a huge amount of money to get started. It is what you do with your profits and how you reinvest back into your business that will make the difference.
Right now, dream about possibilities and impossibilities.
And never give up.
Have you ever looked at a baby learning to walk? That tiny human, with no schooling, is going to learn a complex mechanical activity. And how many times will they fail? How many times will they find themselves suddenly sitting back down on their nappy? How frustrated do they get?
Do they give up? Do they say: Enough is enough, I think I’ll crawl from here on in.
In a very few cases, walking is not an option. In the majority, the baby will keep going until they can not just walk, but can run everywhere.
Are you that persistent? You were once. Can you become that persistent again? About your own business idea? Can you suddenly find yourself running and laughing?
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I want to start dreaming
Whether you say you can or you say you can’t, you are 100% right.
There are two versions to the dream; and, as in most things, the line between these versions is not as solid as you might think at first.
There is:
The Real World
The Virtual World
In the Real World you might:
1. Start delivering brochures, leaflets and junk mail – gradually building your business to the stage where you organize other delivery people and create a team of delivery people. As your reputation for reliability grows, more and more businesses look to you to organize their leaflet and brochure delivery.
2. Make the best jam around – full of fruit and goodness – for sale at the local markets and for local home delivery. Gradually, your business builds to include different flavors and a much wider customer base. As your reputation grows, you make more and more jam. You buy in bulk, thus reducing your costs and increasing your profits. You could even grow your own fruit (see Idea 5). There are all sorts of health and labeling regulations that might apply, so make sure you do your homework before you start.
3. Make the best chili sauce around – again, your business grows with your reputation (see above notes about jam). Health Department and labeling regulations will also apply with this one, but don’t be afraid of the regulations.
Almost every business you can think of will have to meet regulations of some sort or other. Regulations are not something to be afraid of. They are generally there to protect your customers, your staff or you. So understand them and work with them.
If you are afraid of them you will never start anything.
4. Run a garden maintenance service – mowing lawns, trimming hedges, pruning, etc. You could keep all the clippings and turn them into compost, which you could sell back to your customers for use on their gardens. Add in a worm farm and you have a business that is growing through much more than just your work alone; the worms are working for you as well. You can sell highly concentrated liquid fertilizer as well (the fertilizer comes free from the worms, of course). Set up an arrangement with the local nursery where they supply plants at wholesale prices to you, and you supply them at retail prices to your customers when they want new plants put in (a new bed of flowers, a couple of new trees, whatever).
5. Grow a huge garden and take orders for vegetables and fruit. I did this and sold blueberries all over the place, even to restaurants. Actually, it wasn’t that huge to start with, but as the orders kept coming in I kept planting more blueberry bushes. The harvest and sale of these (the major work) all happened during the summer holidays, when I had the most free time. Again, there may be regulations that apply here. Regulations don’t stop farmers everywhere growing food of one sort or another, and they shouldn’t stop you if that’s what you want to do. Don’t ignore the regulations, work with them.
6. Write articles for your local paper, articles that you get paid to write. Gradually, you build your skills to where you are writing feature articles for major magazines and travelling all over the world. I did this. I read a book about it and started writing. I sold my first article and never looked back. My article-writing has got me jobs in some very unusual and beautiful places (including a full time contract that lasted 2½ years in one location).
7. Write a book. Create characters and situations and write about them. “But I’m too young to write.” Ah well, perhaps writing is not for you, but plenty of young people are published authors. The secrets to writing are these:
Read a lot
Write a lot
Get lucky (actually, you’ll notice that the harder you work, the luckier you get)
8. Do you live in a tourist area? Conduct local tours. Walk people around and point out the highlights, the history and the characters. Tell the stories that make the place come to life and mean something for the visitor (this is the basis for all ghost tours, telling the macabre stories of a particular location). Add in a daily “Free Up Your Holiday” child-minding service where you look after the kids while the parents get some time out.
9. Develop a local newsletter that is delivered to tourists (through the hotels and motels, delivered to their caravans). The newsletter can tell the visitors about the area and can advertise local businesses and services that are relevant to them. This is particularly useful for the small business that may not have a large advertising budget. All you need are some computer skills and a bicycle (you can walk your deliveries if you like, but a bike would make it quicker and easier). Plus, you are advertising your own small tourism business (your local tours, or child-minding service) for free. This (and Idea 8) is a good summer holiday business, because they are on holiday at the same time you are on holiday. The big advantage is that you have lots of time to devote to your business because your studies are over for a while.
10. Start a hive of bees. I’ll admit, this might be hard to do in the heart of the city, but if you are able to do it, honey is a sweet business. And honey is a popular base for many skin and beauty treatments.
11. Start a car washing service. Start with simple car washing and add services like blacking the tires, vacuuming the interior and polishing the dash. And suddenly you’re running a car detailing business.
12. Start a nappy cleaning service. There’s an old (Victorian) English saying: Where there’s muck, there’s brass. Basically, it means that if you are prepared to do the dirty jobs that no one else wants to do, you will make money. Nappy cleaning involves cloth nappies, not the disposable ones.
13. Make biscuits. Make great biscuits. Nicely packaged and personally delivered. I know people who did this and they quickly had a commercial kitchen, and then were suddenly supplying a major airline. Make the biscuits to your own, delicious recipe. Again, labeling an health regulations will apply.
14. Start a salvage business. Is there someone locally who wants their house to disappear so they can build a new one? Offer to get a team together to demolish it – but do so carefully. You see, you can resell those windows and doors. Someone else will pay handsomely for those floorboards. Someone else again might want the roofing or the weatherboards. Even the pipes and plumbing can be sold for scrap metal. You get paid to demolish and remove the house, plus you can resell the house itself, piece by piece. Do your homework on safety and on insurances. You will need space to store all the bits and pieces until they are sold.
Visit: http://www.smashwords.com/books/view/69765 to purchase this book to continue reading. Show the author you appreciate their work!